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Technical Sales Representative

Industry Sector: Agribusiness, Horticulture, Golf and Turf
Industry Type: Fertilizer, Micronutrients, Fungicides
Career Type: Sales
Salary: Salary plus commission

Job Description
Who is Growth Products?
Founded in 1984, Growth Products, Ltd. manufactures, packages, markets and sells professional plant food, micronutrients and biological fungicides across the USA and to 35 different countries around the globe. We sell business to business through distributors and also direct sales to end users. 
To learn more about Growth Products visit www.GrowthProducts.com 
Sales Territories and Markets
All areas of the United States and Internationally. A variety of geographic markets are available in agriculture, horticulture, tree care, landscape and golf. 
Job Requirements
What do we look for? 
To be considered for Growth Products you must be energetic, proactive and resourceful, hardworking and motivated by success. The only limit to the commissions you earn $$$ is if you limit your sales!
Many professional backgrounds lend themselves to the skills needed to be a terrific sales person at Growth Products. We evaluate three possible types of experience. A candidate must only possess one of the three. Suitable candidates should have said “yes” to one of the items listed below.
1) Have you worked in the industry? Do you have experience in agriculture, citrus, vegetables, golf course or related industries
2) Do you have a degree in agriculture, turf, soil science or related field? Do you have Solid knowledge of agronomy/plant physiology - Now is the time to put it to use!
3) Are you a great, experienced sales person, willing to learn about our product line and sell liquid fertilizers? 
Selling is all about developing relationships and knowing the product line. Are you a people person who loves to talk, is outgoing, and enthusiastic? Are you willing to learn about that industry and our product line? Candidates should be interested in selling through quality, education and technical knowledge
Our Sales Representatives are provided with comprehensive sales training. You will work at the company’s headquarters in White Plains, NY, with management, marketing, and computer program training. You will also be sent to various regions of the US to work with our top selling sales people, in a variety of agricultural, horticultural and golf settings to learn various markets and sales techniques. 
Sales Representatives must be willing to travel; this includes visiting customers, distributors, and attending trade shows. They must also be physically able to energetically go out and visit customers, walk on their farms, groves, courses, and stadiums. An outgoing personality is required; must have the ability to actively seek new accounts and the confidence to do cold-calls.
Candidate must be computer literate, with contact management software experience; skilled at using email, messaging, and able to develop and maintain an ongoing database of existing and potential new clients.
Our benefits package consists of: 
- Competitive Basic Salary 
- Lucrative commission structure. No cap – commissions increase as sales increase.
- Paid vacation, sick and personal days + Federal Holidays 
- Exciting additional benefits, including retirement saving plan
Contact Info
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